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    North East Seattle Together
                               Neighborhood Liaison Role Description

Purpose: 

The neighborhood liaison (NL) is at the heart of the village concept. The NL will

 extend in to the very fabric of each community neighborhood in NE Seattle to identify the strengths and the assets of each neighborhood as well as to develop a lasting network of relationships from which we can grow the village – this will include local businesses, churches, civic organizations, youth groups, schools, park department and other not–for-profits as well as, of course, individuals. We will identify what each person has to give to support the village as well as what benefits and services they may want from the village. Each NL will commit to becoming very knowledgeable about specific geographic area (preferably your neighborhood) and be a rallying point for NEST in their neighborhood.

Activities:

  1) On a monthly basis take the flyer about the community meetings around to local businesses and ask if they will put the flyer in their window or out where customers can see it. Visit on a regular basis to update the flyers and see if they will include notices about the meetings in their newsletter. Examples of local businesses that may have older customers are banks, brokerages, real estate offices, bookstores, coffee shops, hair salons, barbershops, and grocery stores. Many will have a spot where you can post it.
2) Regularly visit your local churches and ask if they have senior groups and/or a pastor who you could talk with about the village concept. Ask if they could include notice about the community information meetings in their newsletters. Also see if they have public meeting space that we may be able to use for seminars, lunches and larger public gatherings sponsored by the village.
3) Attend local community council meetings as a representative of the village. Join your local community council and ask to have the community information meetings about the village included in the CC newsletter.
3) Talk to your neighbors about the village concept and identify potential members. Get to know what would make a difference to them in being part of the village and what they could contribute to the village. Invite neighbors to focus groups to get their input about what is needed to build a buzz about the village all ages can join the village and participate in the life of village. We will write grants to underwrite memberships for village members that can’t afford the membership.
4) Take notes on what you are learning about the strengths of your neighborhood and bring those notes to our monthly meeting of the neighborhood liaisons. We will all learn from each other and also develop a powerful knowledge of how we can include local businesses, churches, local individual service providers and civic organizations, in supporting and building the village. We also want to build an extensive list of persons interested in each neighborhood so when we go to launch the village we will have a large network of potential members as well as volunteers.
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